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Annomanun. Hapady ¢ nandemueii KOpoHasupyca pyKogoOumenii 60 ecem Mupe cmai-
KUBQIOMCA C HAPACMAIOUSUMIU 8bI306AMU 6 IKOHOMUKE: KOIIANC NOMpebumenscrozo cnpoca,
SHAUUMETbHbIE UBMEHEHUA 6 PeyIUpOsanul, nepebou 6 yenouke Hocmaesok, Gespadbomuya,
IKOHOMUHECKUT CNAO U NOBbIUIEHHAA HEOnpedeleHHOCMb. B cmambe npednodicensl uiazi, Ko-
mopbvie xomnanuu B2B moeym npeOnpunams Ona coXpanenus GuzHeca 6 « ROCIMKOPOHABUPYC-
Hblil nEPUOO ».

Abstract. Along with the coronavirus pandemic-executives around the world are facing
escalating business challenges: collapsing consumer,demand, significant regulatory changes,
supply chain disruptions, unemployment, economic downturn, and increased uncertainty.
The article suggests steps that B2B companies' can take to save their business in the «post-
coronavirus periody.

2020 toa TMOATOTOBWIIL JUIA HAC TMOOANBHBIC BBHI3OBBI. OTPAHMMCHUSA
[ICPSABIWKCHUIA M TyPU3Ma, COKPAIICHUsSI 00BCMOB TPOM3BOACTBA U pabo-
YeH CUIIBI, TOCYAaPCTBEHHOE PEIIAMCHTHPOBAHUE PabOThI MPOMBINLIICHHBIX
MIPEATIPUATHI M 00BEKTOB TOPTOBIH. Bee 510 Kpatite He TTOX0Ke Ha MPeabi-
JYIUE KPUBHCHL, ¢ KOTOPBIMH CTAIKUBAJIOCh MHUPOBOES COODIIECTBO, U MO~
CNEACTBUSA TIPOAOILKAROIICHCS U30 ALK HA JAHHBIM MOMEHT MPEATIONOKUTE
cmoxkHO. Tem He Menee, 3(P(PCKTHBHOCTD JaIbHCHILCH PabOTEl U CKOPOCTh
BO30OHOBIICHHUS HOPMATBHOTO (PYHKIMOHHUPOBAHUS MPECANPHUSITHN U 3KOHO-
MUKH BO MHOTOM 3aBUCST OT TUIAHUPOBAHUA U MOATOTOBKH VIKE CeUac.

Oco0bIc MOCICACTBHS KPUUCHOM CHTY ALK IIPOTHO3UPYFOTCS AT KOM-
tanuti peiaka B2B. Perrok B2B [ 1, ¢. 198] BritrouaeT B cebs1 Bee oprasusarmm,
KOTOPBIC MOKYTAIOT TOBAPHI U YCIYTH A4 NPOU3BOJACTBA APYTUX TOBAPOB U
VCIYT WIH ¢ LB TICPENPOAAKUA WK CAa9d UX B apCHIY APYTHM JIMIAM
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¢ mpudbLTEI0. [ToTpedburenu cermenra B2B, — xak mpaBuio, CrieanucTsl,
MO3TOMY 0COOVIO ponb B MapkeTurre B2B wrpaeT xmueHTOOpHEHTHPOBAH-
HOCTb M KJIMCHTCKHH OTIBIT. B MoCie fHIE HECKOIBKO JIET 3aMETHO BO3POCTIO
BHHUMAHHC, VACIHICMOS KIMCHTCKOMY OIIBITY, OJHAKO OOIBINAsT YaCTh ITOTO
BHUMaHWI Obuta cocpemoToucHa Ha peiakax B2C [2, ¢. 230]. K coxanenuro,
0 OTHOIICHMIO K KOMITaHMAM, PabOTarONIUM B CErMEHTE «OM3HEC-OM3HEC)
JOJDKHBIX MCCIICAOBAHMI MMOKA HE MPOBOAMIOCH. A TeM BpemcHeM 3(dek-
THBHOCTH paboThl ¢ knmueHTamu B2B u B « MHPHOE BpeMs» BCE €Ie OTCTacT
OT APYTHX PHIHKOB, a YK TEM 00JIce MMEET OCOOCHHOCTH B TICPHUOI MHUPOBOH
MaHICMHY KOPOHABUpPYCa. B TOM YuCIe moTOMY, YTO BBCACHHBIC KAPAHTHH-
HBIC MCPBI OKA3aTH 3HAYUTCIPHOC BIMSIHUC HA 3aHATOCTD U MTOBSICHUC TIPH
MIOKYTIKS — MPUBBIMHAST «HEPACTOPOITHOCTh U OFOPOKPATUIHOCTEY TIPH TIPH-
HSTHU PCIICHUH B JAHHOM CETMCHTS JOTIONHSICTCS OCTOPOKHOCTHIO B VCIIO-
BISIX BBICOKHX PHCKOB.

Onavv w3 Hambojiee TAryOHBIX TIOCICACTBHM ITAHACMUAN T TIPCI-
TIPUSITHI SIBJISICTCST BHIHYKICHHASI OTMCHA MITA OTCPOIKA KPYITHBIX JTHIHBIX
MEPOTIPUATHI, TaK KAaK CaMbIC PACIIPOCTPAHCHHBIC BUIBI KOMMYHHUKALIUH B
cermenre B2B — mudHbBIC BCTpEuH, TeCTHPOBaHKME 00pasIioB, BHICTABKH U CE-
MUHApPHL.

[Ipu 3TOM Henp3s cKa3aTh, YTOCHUTyanus BHYTpH cermeHta B2B
OTHOpPOIHA. YCITOBHOC ncicHue komrauuii B2B mo mpusuaky online u
offline mpemmaract B urTepBBIO. Forbes ocHOBaTeb ¥ yIpaBISHOIIMI TH-
pekTop OpeHAMHTOBOTO M KOMMYHMKalmoHHOro arcurctsa Electric Brand
Consultants beco Typasamewmu [5]. B pamMkax Moaemyd KOMITAHHM YCIIOB-
HO Pa3aeIiCHBbl Ha YETHIPS. IPYIIIBI 10 ABYM Tapametpam: b2b/b2c u online/
offline, MocKOIBKY IMIUPUICCKUM TIyTEM OBUIO BBIIBJICHO, YTO UMCHHO TI0
HUM TPOHU3OILIO PA3ACICHUC KOMMYHUKALIMOHHBIX cTpareruit. OcTaHOBUM-
¢ rioapoOHee Ha poiHke B2B:

B2B/Ounmaiin (Crpouresm Oynymero) — [T-cepsucsl, HeoOx0auMBbIC B
MIMPOKOM | CIICKTPES MHIYCTPHI, MOCTABIIUKH TPAIULMOHHEIX b2b-ycmyT de-
pe3 urTepHET. BocTpeOoBaHHOCTE M POJIb 3THX KOMITAHUM, M3BJICKAIOIIMX
07163y U3 LU(POBU3ALIMK, PE3KO BBIPOCITH, KOTIA OM3HEC CTajl IICPSXOIUTh
HA'VIAICHHYIO paboTy.

B2B/O¢daaiin (Ctoambl 0m3Heca) — KPYIHBIC KOMIIAHUH, KOTOPBIC
3aBHCST OT IPOU3BOJICTBA «HA MCCTE» (CTPOMUTEIBCTBO, MPOMBILLICHHOCTD
U APYTHC), TAK U OIM3KHE K HUM KOHTPECCHBIN U ACTOBOH TyprsM. Bee, uto
MM OCTacTCsI — 3TO COXPAHATh M YKPCIULITh CBOM OPCHI B MOMCKAX HOBBIX
BO3MO)KHOCTEH 3a TPUBBIMHBIMH T'PAHHULIAMH CBOMX MHIYCTPHUIH.
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Uro mokHO pexoMeHmosarh kommanusiM B2B yxe ceiuac? Peskwmit
MEPEX0/ KOMITAHMI Ha YAAICHHYIO PabOoTy YCKOPHI IM(POBH3ALMIO BCEX
c(hep SKOHOMHKH, B TOM HHCIIC U 0OICE MCUICHHBIA B 3TOM IUIAHC CCTMCHT
B2B. Cosnanvie moprana wmu 610ra i MOAACPKAHUA KIHCHTOB B Kypce
COOBITHIA 110 MEPE Pa3BUTH CUTY ALK CTAHCT XOPOIUCH MHBECTULIMCH B V3-
HaBacMOCTh OpeHaa. 31eCh MOKHO OyAeT pasMeniats ¥ HH(POPMAIHIO O ME-
pax, MPSAMPUHUMACMBIX OPTaHU3ALMCH LTSI OS30IMACHOCTH COTPYIHHUKOB U
KOHEYHBIX TIOTPEOUTENCHA.

Kimmenrer B2B Bcerma cCrimbHO MOTArarOTCA Ha IMOCTABIIMHKOB, M, XOTS
MIPOLICCC CMCHBI KOHTPATCHTOB 34CCh 3a4aCTYIO AIUTCIIBHBIN K- A0POrOCTO-
SILUH, CTOUT YACITUTH 0COOCHHOS BHUMAHHC TOMY, YTOOBI U B. KPUTHICCKUX
VCIIOBUAX PaboTars ClakeHHO U mnaako. CHHXPOHM3AIMS OU3HEC-CHCTEM
Y PaCIIPESACITUTCIBHBIX LCHTPOB It 0OCCIICUCHIUS IOCTOSIHHOTO OOHOBIIC-
Husl HTHOOPMALIK O TIPOAYKTE B PSKUME PEATBHOTO BPSCMCHH. 306Ch UMEET
CMBICIT TOBOPHTS 0 (pruHaTBEHOM mepexoae k koHuermu B2B2C, tak kak jro-
6ot mpouecce B2B B urore npuxoauT K KOHCUHOMY MOTPSOUTEIIFO M OKAa3bI-
Bactesa B2C, a mo6oe B2C usnavyansno O0b110'B2B.

B ycrmoBusax HEXBATKU JTOTHCTHYCCKUX MOLIHOCTCH MHOTHC KOMITAHHUH
(B TOM umCIIC KpyTHBIE poccuiickue (ya-peretiepst «Ilepexpector» u « Y-
KOHOC» ) VBEITHYHBAKOT MUHUMATEHBIC CYMMBI 3aKa3a U COO0IIaroT 00 yBEIH-
YCHHUU CPOKOB OJKUAAHUS 0CTaBKU. OIBIT B3aUMOICHCTBIS ¢ KOMITAHUSIMU
B2C nmepenocurcs u B chepy. B2B. Nnmenro mostoMy, HaX0asCh B 4Y€CTHOM
JHMAJIOTe C KJIMCHTAMH, BAYKHO CTAPaThCs TICPSAATh, YTO B YCIOBUSX MTAHIC-
MHH MBI JCTACM BCC BO3MOYKHOC TSI KAUCCTBCHHBIX ITOCTABOK B MHUHHUMAIb-
HO BO3MOYKHBIC CPOKIL

B kpm3ucHBIX cuTyalmsx 0COOCHHO BKHO YACSTH BHUMAHUC COTPYA-
HHKAM — MM.MOKET TIOTPSOOBATHCS BPEMSI, YTOOBI OTBICUBCS OT MOBCCIHCB-
HBIX POJICH M COCPEIOTOMUTLCS HA pabounx mpoueccax. [loxaepxkanue pa-
604YMX M COLMATIBHBIX KOHTAKTOB C KOJUICTAMH TO3BOJIMT TIOBBICUTH OOLIYIO
s dexrruBHOCTD PAGOTHL

BaxHo MOMHUTH, YTO KaKIBIM KPU3UC BCETOA CMCHSICTCS POCTOM.
B crarbe Hanum OTpaXKCHUE NPEUTOKCHHBIC AaBTOPOM METOIMUYCCKUC PEKO-
MeHAaumy i komranuid B2B Ha nepuox orpanuueHui. B m3aMeHuHBOM,
HCOTPESACIICHHOM MHPE YMCHHC COYCTATh KOTMICCTBCHHBIC U KAYCCTBCHHBIC
JAHHBIC C AKTYaIBHOCTHIO M HCTIOCPSACTBCHHOCTHIO OHIANHH COOOIICHHI U
KJIMCHTCKOTO CCPBUCA KOMITAHUM, OTPAKCHHBIC B CTAThES, MOXKCT CTaTh Pe-
uerrroM yerexa Openaa B2B mocie Anokanuricuca.
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